
Contract Signings Would Be Higher If… 
Daily Real Estate News | Monday, February 27, 2017  

Pending home sales weakened in January as insufficient supply levels of homes for 
sale continues to press on many markets, particularly in the Midwest and West, the 
National Association of REALTORS® reported Monday. 

NAR’s Pending Home Sales Index, a forward-looking indicator based on contract 
signings, dropped 2.8 percent to a reading of 106.4 in January. The latest reading 
on the index is about 0.4 percent above a year ago, but it’s the lowest reading since 
that time. 

“The significant shortage of listings last month, along with deteriorating 
affordability as the result of higher home prices and mortgage rates, kept many 
would-be buyers at bay,” says Lawrence Yun, NAR’s chief economist. “Buyer 
traffic is easily outpacing seller traffic in several metro areas and is why homes are 
selling at a much faster rate than a year ago. Most notably in the West, it’s not 
uncommon to see a home come off the market within a month.” 

Yun says that Americans’ interest in purchasing a home is at the highest level since 
the Great Recession. More households are feeling confident about their financial 
situation, and job growth is strong. However, despite their optimism, more home 
shoppers are faced with limited choices due to a shortage of homes for-sale. The 
limited supply is also driving up prices in many areas. 

“January’s accelerated price appreciation is concerning because it’s over double 
the pace of income growth and mortgage rates are up considerably from six months 
ago,” says Yun. “Especially in the most expensive markets, prospective buyers will 
feel this squeeze to their budget and will likely have to come up with additional 
savings or compromise on home size or location.” 

Further, real estate professionals may see their sales more limited over the next few 
months. Yun says existing-home sales will likely “be choppy in the coming months 
as buyers compete for the meager number of listings in their price range.” 



 

Source: National Association of REALTORS® 

 
 

Homeowners Living Farther From Their 
Work 
Daily Real Estate News | Monday, February 27, 2017  

The typical American commute continues to get longer and longer. The average 
commute time grew to 26.4 minutes, according to the latest numbers from the U.S. 
Census Bureau. Multiplied out, the average American spends about three hours and 
20 minutes longer getting to and from work than they did in 2014. 

Read more: As Commutes Worsen, Cities Get Innovative 

Even longer commutes than that are the norm for many workers. The number of 
workers with 45-minute commutes increased to 3.5 percent and the number of 
hour-long commutes increased to 5.1 percent. Workers with extreme commutes — 
90 minutes or more — grew by the fastest rate of all, to 8 percent. 

https://www.nar.realtor/topics/pending-home-sales
http://realtormag.realtor.org/daily-news/2017/01/09/commutes-worsen-cities-get-innovative


The sprawl of suburban and exurban areas has led to the lengthening of commutes, 
according to a Brookings report. The number of jobs within a standard commute 
distance shrank by 7 percent between 2000 and 2012. 

"We continue to see specific metro areas either grow outward, or just outright add 
population," says Adie Tomer, an infrastructure researcher at the Brookings 
Institution. The growth of suburban, low-density housing “is pulling housing and 
jobs farther apart.” 

One potential future bright spot for workers faced with longer commute times is 
the gradual growing acceptance of remote working. About 4.6 percent of workers, 
or 6.8 million, worked from home in 2015, according to U.S. Census data. That is a 
5 percent increase since 2014. 

Source: “The American Commute Is Worse Today Than It’s Ever Been,” The 
Washington Post (Feb. 22, 2017) 

 
 

Luxury Sellers Aren’t Going to Like This 
Daily Real Estate News | Tuesday, February 28, 2017  

More high-end home sellers across the country are being forced to offer discounts 
as the luxury real estate market shows signs of softening, The Wall Street Journal 
reports. 

Read more: Luxury Owners Rethink How They Use Space 

"Buyers are very price sensitive," says Donna Olshan, a real estate professional 
based in Manhattan. "If it's not priced right it's going to sit until the cows come 
home." 

Real estate pros and sellers in the luxury market are having to adjust their 
expectations. In the third quarter of 2016, the median asking price for homes in the 
top 5 percent of listings reached $1.2 million, an 18 percent increase from a year 
ago, according to realtor.com® market data. The actual sales prices in that luxury 
segment, however, only rose by 3 percent during that period. 

https://www.washingtonpost.com/amphtml/news/wonk/wp/2017/02/22/the-american-commute-is-worse-today-than-its-ever-been/
http://realtormag.realtor.org/daily-news/2017/02/14/luxury-owners-rethink-how-they-use-space


Luxury listings are lingering on the market longer than the overall market too. 
Luxury listings are taking a median of 131 days to sell, about 4 percent slower than 
a year ago, realtor.com®’s data shows. 

"The smart sellers today are pricing for now, not 2014," says Jeff Adler, of New 
York's Douglas Elliman. "An $88 million apartment went into contract three years 
ago and just sold. Would they get $88 million today? Probably not." 

The strength of the U.S. dollar has caused some overseas buyers to pause.  Also, 
oversupply may be another problem facing the luxury market. For example, a 
surge in luxury condos and speculative homes over the past five years in markets 
like New York and Miami has sparked a slowdown. A luxury apartment in 
Manhattan was listed in April for $120 million and is now being offered at $96 
million, a $24 million discount. A luxury condo in midtown is seeing developer 
discounts now being offered at 10 percent to 15 percent on lower-level units priced 
between $4 million and $12 million. 

"We've priced to account for today's market," says developer Gary Barnett. And, 
"the market wants to see some discounting." 

Source: “Luxury Home Sellers Slash Millions off Asking Prices,” The Wall Street 
Journal (Feb. 23, 2017) [Log-in required.] 

 
 

Why New Homes Are About to Get Pricier 
Daily Real Estate News | Wednesday, March 01, 2017  

With the cost of building materials jumping 25 percent year over year, according to 
the National Association of Home Builders' NAHB/Wells Fargo Housing Market 
Index, builders are increasingly concerned about how this will affect home buyers 
in the new-construction market. In 2016, builders ranked the cost of building 
materials low on their list of concerns—but now it's one of their top five. 

The increased cost of lumber is a chief catalyst. "Negotiations on a new softwood 
lumber agreement between the United States and Canada ground to a halt at the 
end of 2016 and likely are stalled pending the results of an investigation into unfair 
import practices requested by the U.S. Lumber Coalition," the NAHB reports. 

https://www.wsj.com/articles/luxury-home-sellers-slash-millions-off-asking-prices-1487862511


Because of this, home buyers likely will face price hikes. According to the 
NAHB/Wells Fargo Housing Market Index, builders cited the following as the 10 
most significant problems they expect to face in 2017: 

1. Cost/availability of labor: 82% 
2. Cost/availability of developed lots: 67% 
3. Impact/hook-up/inspection or other fees: 61% 
4. Building material prices: 60% 
5. Federal environmental regulations and policies: 52% 
6. Local/state environmental regulations and policies: 52% 
7. Regulation of banking/financial institutions: 48% 
8. Development standards (parking, setbacks, etc.): 47% 
9. Inaccurate appraisals: 46% 
10. Health insurance: 40% 

Source: “Material Costs Spike as a Menacing Builder Worry,” BUILDER (Feb. 
28, 2017) 

 

http://www.builderonline.com/building/materials-costs-spike-as-a-menacing-builder-worry_o?utm_source=newsletter&utm_content=Article&utm_medium=email&utm_campaign=BP_022817%20%281%29&he=0db8bf94e31587727172b0e35615198372ed6096

	Contract Signings Would Be Higher If…
	Homeowners Living Farther From Their Work
	Luxury Sellers Aren’t Going to Like This
	Why New Homes Are About to Get Pricier

